
 

Rock your way to increased Sales  

— Inline Sales lead the way in outsourced field sales —  

Running a business that has a new product to promote on the open market, can be a 
hard slog, especially when there is the marketing and writing of any PR? 
So turning to a company to out source the sales operation could save time, money 
and hassle. 
More and more businesses these days are turning to outsourcing companies to 
decrease their staffing costs, shorten the length of the average sales cycle and 
increase their revenue and profits. Turning to companies like London based Inline 
Sales which was developed by a group of sales professionals with a strong 
commitment and a passion about sales.  
 
At Inline Sales, each client is individually addressed with solutions that fit their 
business requirements. Inline Sales is uniquely positioned to deliver expert strategies 
through proven processes and methodologies.  
 
Their experience ranges across multiple markets including: Automotive, Banks, 
Insurance, FMCG, Oil & Gas, Leisure, IT, Public sector, Telecommunications, 
Pharmaceuticals, Service providers and the Media Industry, including radio, press 
and outdoor.  
 
Inline Sales extensive background within each sector and its customers has helped 
them to cater their business practices to fast paced, high growth organisations.  
 
With customers like Samsung, Cofrutos, Bosch and Safeclean, and branches in the 
UK, Germany and the USA, they really are a force to be reckoned with, ensuring they 
remain the largest supplier in their market.  
 
They can supply a number of services from direct sales and lead generation to 
telemarketing, indirect sales and marketing and PR. 
 
One of the latest products Inline Sales is working on, and causing huge anticipation 
and excitement just in time for Christmas, is the ultimate rocking experience in 
sound, games and movies. The X Rocker, brand new to the UK, is a revolutionary 
easy chair which allows the user to become immersed in whatever they’re watching, 
playing, or listening to, by connecting up with a games console, MP3 player, or TV. 
Other products include the world’s first video training and learning system, a new 
line of deliciously healthy fruit juices, anti wrinkle cream, and ultra thin advertising 
light panels. 
Interested in finding out how Inline Sales can help you boost your product sales and 
brand awareness? Then either contact Sarah Bennett on s.bennett@inline-sales.com 
, log onto the website at www.inline-sales.com or call on 0845 130 3528 to arrange 
a no obligation appointment. 

 


