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Inline Sales launches in France

Inline Sales continues its expansion in Europe by opening a new office in France

International operating group and market leader in outsourcing sales, Inline Sales is
continuing its rapid expansion by launching a subsidiary in Versailles near Paris,

France.

This progress has enabled Inline Sales to secure another important region in Europe
and with the foundation of Inline Sales SAS, clients of the group will have access to
regional sales contacts in France. With the establishment of a locally based office it

will make sure that local companies and requirements can also be taken care off.

As new managing directors of the business Daniele Dumontet and Michel Gilbert
have both led multiple companies in the past and have an excellent knowledge of the
French market from the sales point of view.

With their expertise in marketing and sales they will contribute significantly to the

success of Inline Sales and their existing and new customers.

“Through the creation of a local company Inline Sales has now the possibility to
service the French market”. Said Daniele Dumontet, Managing Director of Inline

Sales France.
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“One has to know the specifics of this market in order to be successful. With our

European colleagues in Germany and the UK plus the offices across the world Inline

Sales France is set to become the Market Leader here also”.

Note to Editors

Inline Sales looks at each client individually and provides them with solutions that fit
their business requirements. Inline Sales is uniquely positioned to deliver expert
strategies through proven processes and methodologies.

Their experience ranges across multiple markets including: Automotive, Banks,
Insurance, FMCG, Oil & Gas, Leisure, IT, Public sector, Telecommunications,
Pharmaceuticals, Service providers and the Media Industry, including radio, press

and outdoor.

Inline Sales extensive background within each sector and its customers has helped

them to cater their business practices to fast paced, high growth organisations.

With customers like EDS, Comparex, Samsung, Cofrutos, Bosch and Safeclean, and
branches in the UK, Germany, Hong Kong, the USA and France, they really are a

force to be reckoned with, ensuring they remain the largest supplier in their market.

They can supply a number of services from direct sales and lead generation to
telemarketing, indirect sales and marketing and PR. For more information call Sarah

Bennett at Inline Sales on 0845 130 3528 or email her on s.bennett@inline-

sales.com alternatively log onto the website at www.inline-sales.com




